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Iceberg Philanthropy - Fraser Green 2007
Iceberg Philanthropy turns traditional planned giving on its head by
showing fundraisers how very ordinary donors are making extraordinary
gifts to charity in their wills. With a powerful synergy of major gift
strategy and direct marketing tactics, Iceberg Philanthropy shows
fundraisers how to extend their reach way beyond previous planned
giving frontiers. A must read for any fundraiser with an imagination and
a sense of humour!
Conducting a Successful Annual Giving Program - Kent E. Dove
2001-07-16
"Throughout the book, the authors address the key components of an
annual giving program--including telemarketing, direct mail, special
events, personal solicitation and matching gifts--and reveal how to
integrate each component of the annual giving program into a coherent,
fluid fundraising plan"--Publisher website (April 2007).
Strategic Fund Development - Simone P. Joyaux 2001
This groundbreaking book â€“ now in its second edition â€“ offers
important insights, critical strategies, and useful tools to enhance your
organization's performance and raise more charitable contributions.
Joyaux challenges the fundraising profession to focus on organizational
development rather than merely promoting fundraising technicians.
Joyaux integrates staff work with that of volunteers and demands a basic
change in the way we do business.
Nonprofit Essentials - Diana S. Newman 2005-03-18
Praise for Endowment Building "This comprehensive work shows how
endowments can provide multipleopportunities for donor involvement
when the solicitation programis well designed and integrated with other
fund development andprogram goals. Emphasizing the critical ethical
issues inherent inmarketing and structuring endowment gifts, it is an
excellentreference manual and training guide." --Joanne Scanlan, PhD,
Senior Vice President for ProfessionalDevelopment Council on
Foundations, Washington, D.C. "Endowment Building provides both
practical, hands-on advice and aphilosophical, inspirational framework to
guide novice andexperienced mission-based organizations. Given the
demographicopportunities and challenges facing the nonprofit world,
this bookis a must-read." --Nancy Herrold Strapp, Executive Vice
President and ChiefDevelopment Officer Buckhorn Children & Family
Services,Louisville, Kentucky "A comprehensive guide on how to start,
grow, and maintain anendowment. It shows how to put theory into
practice with numerousreal-life examples and success stories." --Joe Bull,
Director of Planned Giving, The Ohio State University,Columbus, Ohio
"After you read this book, you will know what to do and how to doit. It is
a wonderful tool for new and emerging communityfoundations!" --Kay M.
Marquet, President and CEO, Community Foundation SonomaCounty,
California "Endowment Building is an insightful, succinct, easy-toreadresource on building successful endowment programs. It's awellorganized guide containing practical suggestions and remindersof things
development professionals know but some-timesforget." --Jeff W. Smith,
Vice President and Trust Counsel, BaptistFoundation of Texas, Dallas
Planned Giving Simplified - Robert F. Sharpe 1998-11-16
Planned Giving Simplified A down-to-earth introduction to planned giving
by a leading pioneer in the field. In this groundbreaking book, charitable
gift planning expert Robert F. Sharpe, Sr., demystifies the complex world
of planned giving for not-for-profit managers. He provides a detailed
blueprint for starting and building a successful planned giving program,
and develops a rational framework for managing the subtle interplay of
legal, administrative, and interpersonal factors involved in the planned
giving process. Central to Sharpe's proven approach is his controversial
definition of the effective charitable gift planner as being not so much a
fund raiser as an expert at helping potential benefactors satisfy a deeply
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felt emotional need. Rather than soliciting or closing on planned gifts,
the planner's primary focus should be on forming relationships with
donors and providing them with the means and opportunity to fulfill their
desire to do good. Using compelling case studies, Sharpe demonstrates
his approach in action. He identifies the various types of planned gifts
and takes you inside the hearts and minds of the planned givers
themselves, revealing their primary motivations and overarching
concerns. He then guides you, step-by-step, through the entire planned
giving process, and concludes with a clear delineation of the
organizational structures required to sustain a planned giving program.
Praise for Planned Giving Simplified "This book is a must for all who are
serious about establishing or maintaining a successful gift planning
program for their institution." --Nancy L. Perazelli, CFRE Gift Planning
Officer, Drake University, Des Moines, Iowa. "In his own inimitable style,
Bob Sharpe has done an admirable job of describing the planned giving
process in an easy-to-understand manner. Woven throughout is the
emphasis on the important human relationship between the donor and
the charitable gift planner." --Walter T. Weaver, III Director, Finance
Support Division, Boy Scouts of America. "Robert F. Sharpe, Sr., has
provided a comprehensive road map of the world of planned giving. He
guides [readers] to the desired destination without unnecessary detours
along the way. His book will be a valuable addition to the libraries of not
only not-for-profit professionals, but also 'givers' who seek a better
understanding of the many routes available to them in their gift
planning." --Joseph H. Powell President Emeritus and Senior Consultant,
Baptist Memorial Health Care Corporation. "The name Bob Sharpe is
synonymous with planned giving. I don't know of anybody who knows
more about it and who can better convey its importance." --Reverend Dr.
Arthur Caliandro Pastor, Marble Collegiate Church, New York City. "I
really like [this book]. It is . . . elegantly simple, direct, and forthright. . .
. very enjoyable." --Thomas W. Cullinan, JD Executive Director of Gift
Planning, University of Maryland.
Effective Donor Relations - Janet L. Hedrick 2009-01-08
Nonprofit Essentials: Acknowledgment, Recognition and Stewardship
(Part of the AFP Fund Development Series) is a concise and professional
guide to donor relations in a format that is accessible, lively, easy to
read, and that provides in-depth advice from an expert in the field. The
book guides in creating and implementing each aspect of a donor
relation plan, providing recommended solutions to frequently
encountered dilemmas and including sample documents, checklists, and
other tools to help shape an effective program.
Fundraising Skills For Health Care Executives - Sandra S. Deller, BA
2000-10-16
No one prepares the new dean or health care executive for the
fundraising aspect of their profession. Rather, it is one of the skills that is
expected but not explicitly taught. Here, a former Dean and a Director of
Major Gifts for a renowned nursing institution, with a combined 50 years
in the profession, present an explicit, hands-on guide to successful
fundraising among individuals, foundations, and corporations. From the
basic principles of development to the specifics of tax regulations and the
sometimes delicate matter of stewardship, this book articulates
strategies for success. Case studies, extensive support materials and
illustrative tables makes this an accessible and indispensable tool for
health care executives.
The Art of Planned Giving - Douglas E. White 1998-08-20
"A unique book with a unique approach, this is destined to become a
classic." --Charitable Gift Planning News In this deeply humane and
informative book, Douglas White deftly weaves together personal insight
and level-headed advice in a probing look at the human side of planned
giving. He helps you understand, develop, and use the interpersonal
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skills that are an essential part of every successful planned giving
officer's art. White provides practical answers to such crucial questions
as: How do I successfully approach a prospect for a planned gift? What
are the steps to building a prospect's trust and instilling a sense of
mission? How can I tell if I'm being too aggressive--or not aggressive
enough? How do I handle a donor's lawyer and other advisors who don't
support the gift? Tracing the entire process of acquiring a planned gift
from the first phone call to managing the gift's assets, White offers many
helpful pointers on how to deal with donors, their families, and their
professional advisors, as well as executive directors and board members
within your organization. He also helps you translate technical
knowledge into planned gifts that are better for both donors and
charities. The first book to take you beyond the mere mechanics and into
the very soul of planned giving, The Art of Planned Giving is an
important working resource for planned giving officers, fund-raising
professionals and consultants, as well as nonprofit executives and board
members.
Capital Campaigns - Andrea Kihlstedt 2005
The Second Edition of Capital Campaigns remains the authoritative work
on developing plans, strategies, and tactics that will raise funds for
capital projects. It details proven methods of preparing for, launching,
and completing a successful project. Step-by-step instructions, along
with graphs, charts, checklists, and case studies will help make your
campaign run smoothly by outlining the entire process from start to
finish.
Direct Marketing for Nonprofits - Kay Partney Lautman 2001
In this easy-to-read guide, Kay Lautman, a renowned direct-response
fundraising consultant maps out everything you need to know to
prospect for new members renew memberships, and conduct house
appeals.
Fundraising Strategies for Community Colleges - Steve Klingaman
2012-04-19
This book is a co-publication with CASE. Fundraising Strategies for
Community Colleges is a hands-on, step-by-step guide to building a
million-dollar-a-year development office. Community colleges educate
nearly half the undergraduates in America yet receive as little as two
percent of all gifts to higher education. Private philanthropy is now
essential to the mission of community colleges. In order to gain a fair
share, community colleges can rely on this book to deploy strategies
effectively used by 4-year colleges. The author, Steve Klingaman, has
raised over $40 million dollars for two-year and four-year colleges over a
25-year development career. With its emphasis on planning the work and
working the plan, Fundraising Strategies for Community Colleges offers
practical advice and concrete steps on how to build a strong
advancement team with robust Annual Fund, grants, major gifts, planned
giving programs. Topics include: * Strategies used at one two-year
college that raised $50 million over ten years * 75 boxed tips on the
details that matter most * How to create an institutional commitment to
advancement * How to enhance the advancement function * How to build
an effective foundation board that gives * How to grow the Annual Fund
with sustainable, repeatable gifts * Secrets top universities use to close
major gifts * Continuous quality improvement techniques to improve
results year after year. Fundraising Strategies for Community Colleges is
the only comprehensive development guide to focus on community
college fund raising. Written for development professionals, college
presidents, board members, trustees, faculty leaders, and other college
leadership, this book is an essential, practical guide that fills a critical
gap in the market.
Donor Focused Strategies for Annual Giving - Karla A. Williams 2003
Fundraising
Catholic School Administration - Robert H. Palestini 2008-09-24
The leading comprehensive guide for Catholic school principals Fully
revised and expanded 2nd editionNew material on curriculum,
instruction, testing, development, fundraising, federal
regulationsDiscusses school management fundamentals: from budgeting
to recruitment This new edition of the highly influential text, Catholic
School Administration, has been greatly enlarged and improved with new
chapters on curriculum improvement, supervision of instruction, ways to
assess testing—as well as new information on marketing, human
resources, and student recruitment. Based on principles drawn from
Ignatius to Vatican II, as well as concepts from current educational and
social theorists, the book combines the best ideas for leading and
decision-making with detailed practical presentations of the managerial
tasks that must be mastered to run a parochial school. Case studies and
surveys provide extra guidance. For readers seeking to make
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organizational and instructional improvements, this text offers proven
techniques for systematic change. It is an outstanding resource for
introducing administrators to the challenges of running a Catholic
school.
Big-Time Fundraising for Today's Schools - Stanley Levenson
2006-11-22
Covering the entire fundraising process, this comprehensive text offers a
wealth of practical strategies for pursuing "big time" grants and gifts for
America's public schools.
Seeing Through a Donor's Eyes - Tom Ahern 2009
Why should I give you my hard-earned money? Effective fundraisers
answer this essential question every time they ask for a gift. What's their
secret to success? They have a winning case for support. As Tom Ahern,
America's premier fundraising writer, makes clear, a case isn't some
fancy argument you only develop for capital campaigns, when you're
chasing millions. Successful donor newsletters, websites, annual reports,
donor acquisition programs, email, direct mail, advertising, planned
giving programs, and, yes, capital campaigns, too all have one thing in
common: behind each stands a well-reasoned, emotionally satisfying case
for support. Donors are sure to have questions. Your case gives you great
answers. Complements Ahern's acclaimed book, How to Write
Fundraising Materials that Raise More Money.--Amazon.com.
International Encyclopedia of Civil Society - Helmut K. Anheier
2009-11-24
Recently the topic of civil society has generated a wave of interest, and a
wealth of new information. Until now no publication has attempted to
organize and consolidate this knowledge. The International Encyclopedia
of Civil Society fills this gap, establishing a common set of
understandings and terminology, and an analytical starting point for
future research. Global in scope and authoritative in content, the
Encyclopedia offers succinct summaries of core concepts and theories;
definitions of terms; biographical entries on important figures and
organizational profiles. In addition, it serves as a reliable and up-to-date
guide to additional sources of information. In sum, the Encyclopedia
provides an overview of the contours of civil society, social capital,
philanthropy and nonprofits across cultures and historical periods. For
researchers in nonprofit and civil society studies, political science,
economics, management and social enterprise, this is the most
systematic appraisal of a rapidly growing field.
Developing Major Gifts - Laura Fredricks 2001
This book has the insightful and cost-effective techniques you can use
today that will deliver tremendous returns for years to come.
The Handbook of Community Practice - Marie Weil 2005
The Handbook of Community Practice is the first volume in this field,
encompassing community development, organizing, planning, and social
change, and the first community practice text that provides in-depth
treatment of globalization-including its impact on communities in the
United States and in international development work. The Handbook is
grounded in participatory and empowerment practice including social
change, social and economic development, feminist practice,communitycollaboratives, and engagement in diverse communities. It utilizes the
social development perspective and employs analyses of persistent
poverty, policy practice, and community research approaches as well as
providing strategies for advocacy and social and legislative action. The
Handbook consists of thirty-six chapters, which challenge readers to
examine and update assess practice, theory, and research methods. As it
expands on models and approaches, delineates emerging issues, and
connects policy and practice, the book provides vision and strategies for
community practice in the coming decades. The associate editors are
eminent scholars in the field, and chapter authors are leaders in their
various community practice arenas.
The Complete Guide to Planned Giving - Debra Ashton 1991
Fund Raising Basics - Barbara L. Ciconte 1997
This primer helps new fund raisers learn the basics, from the vocabulary
of fund raising To The nuances of major trends affecting nonprofit
fundraising today. With up-to-date case studies and real-life examples,
this practical guide will provide an overview of the field and give
development staff, managers, and directors a platform from which to
operate their fund raising programs. This guide is a must-have for
anyone new To The fund raising arena. OTHER TITLES IN ASPEN'S
FUNDRAISING SERIES Developing Major Gifts: Turning Small Donors
into Major Contributors Planned Giving Essentials: A Step-by-Step Guide
to Success Capital Campaigns: Strategies That Work Donor Focused
Strategies for Annual Giving Successful Special Events: Planning,
2/5

Downloaded from mccordia.com on by guest

Hosting, and Evaluating Corporate and Foundation Fund Raising: A
Complete Guide from the Inside Strategic Fund Development: Building
Reliable Relationships That Last
Visual Planned Giving (Black & White) - Russell James 2014-03-15
Updated and revised for 2015. Designed for fundraisers or financial
advisors seeking to expand their knowledge about charitable gift
planning, this introductory book addresses all of the major topics in
planned giving law and taxation. Over 1,000 illustrations and images
guide the reader through complex concepts in a visual and intuitive way.
Distilled from years of teaching Charitable Gift Planning at the graduate
and undergraduate level, professor James makes this topic accessible
and enjoyable for the busy professional.
Planned Giving Essentials - Richard D. Barrett 2002
This book is the premier resource that will provide all you need for
successful development of your planned giving programs.
Successful Special Events - Barbara R. Levy 1997
Special events can be the backbone of a nonprofit fund-raising program;
they're also very hard work. A successful and cost-effective event t akes a
great deal of planning, coordination, and effort. Successful Sp ecial
Events: Planning, Hosting and Evaluating provides the guidance n
ecessary to efficiently plan, implement, and evaluate such an event. Y
ou'll discover how to establish your primary goal, the importance of m
arket identification, special event opportunity ratings, setting goals, and
the barriers to planning a successful special event.
Money for the Asking - Peter Munstedt 2019-11-01
Money for the Asking explores the basics of fundraising for music library
professionals. Music libraries face many challenges today, including
shrinking budgets. Fundraising is one way to increase a librarys
resources, but few books address fundraising opportunities specifically
for music libraries. In this concise volume Peter Munstedt provides
practical advice for music librarians who want to initiate fundraising.
Based on his depth of experience, the author explains the importance of
promoting a librarys needs, which can be critical in establishing
fundraising efforts. Working with individual donors is essential for any
fundraising program. The book differentiates four essential steps that
development professionals employ when working with donors, including
identification, cultivation, solicitation, and stewardship. There is also an
explanation of the various types of donations, such as gifts in kind,
monetary gifts, endowments, and planned giving. Obtaining resources
through grants is another significant aspect of fundraising. The book
covers corporation, foundation, and government grants within the
context of music libraries. Other methods of raising money are also
described, including several kinds of fundraising events, such as benefit
concerts, book sales, as well as other public and private events. While
encouraging music libraries to pursue fundraising, the author also
cautions about several subtle issues that consist of hidden costs, internal
politics, and ethical concerns. This book reveals principles in the
professional development world as seen through the eyes of a music
librarian. The author explains real-life experiences in a music library
setting, including case studies from his library. Also provided are
examples of fundraising web pages from various other music libraries.
The book reveals the positive effects and actual benefits that fundraising
can bring to a music library. Money really is there for the asking.
Philanthropy and Fundraising in American Higher Education,
Volume 37, Number 2 - Noah D. Drezner 2011-05-17
From gifts of blankets, chickens, and candles to multimillion-dollar gifts
and billion-dollar campaigns, voluntary support of American higher
education has been part of the American ethos since the founding of the
colonial colleges. Peter Dobkin Hall in 1992 noted that "no single force is
more responsible for the emergence of the modern university in America
than giving by individuals and foundations." Institutions are turning to
private giving to meet budgetary demands. This book provides a review
of the philanthropy and fundraising literature and addresses the impact
of philanthropy on American higher education, the theoretical underpinnings and motivations for voluntary support, and a comprehensive
look at the mechanics of fundraising.
Planned Giving - Ronald R. Jordan 2009-04-22
Completely revised and updated, the Fourth Edition of this popular
resource recognizes the emerging importance of planned giving and the
changes that have taken place over the last few years. The new edition
now includes a convenient, easy-to-use CD-ROM filled with exhibits,
documents, and forms. With a new focus on user-friendly content and
helpful insights, tips, warnings, and perspectives, the new edition
empowers fundraising professionals with the ability to speak the same
language as donors and their advisors, while still keeping their own
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organization's goals in mind. Note: CD-ROM/DVD and other
supplementary materials are not included as part of eBook file.
Starting and Managing a Nonprofit Organization - Bruce R. Hopkins
2009-02-09
Nonprofits must comply with stringent federal and state regulations due
to their special tax-exempt status; the government's ultimate threat is
revocation of a nonprofit's tax-exempt status, which usually means the
nonprofit's demise. Written in plain English, not "legalese," this book
provides essential guidance for those interested in starting new
nonprofits, as well as valuable advice for directors of established
organizations. This easy-to-read resource contains essential information
on virtually every legal aspect of starting and operating a nonprofit
organization from receiving and maintaining tax-exempt status to tips for
successful management practices. The Fifth Edition includes updates to
areas that have changed dramatically in the wake of new law. These
areas include: corporate governance principles, compensation issues,
private benefit doctrine, political campaign activity, the new form 990,
endowment funds, and IRS audits activity.
The Nonprofit Development Companion - Brydon M. DeWitt 2010-10-05
A comprehensive workbook covering all aspects of successful nonprofit
development One of the most significant factors in the success of any
marketing and fundraising program is the ability and willingness of the
organization to take the time to develop an integrated development plan
with realistic budgets, timelines, and areas of responsibility. The
Nonprofit Development Companion examines all aspects of successful
development and includes useable templates and examples that can be
adapted for application within any nonprofit organization. Covers a
specific element in each chapter, including mission, strategic planning,
case for support, marketing/communications, use of volunteers,
fundraising program, recordkeeping system, CEO, governing board, and
development staffing Includes templates and samples to provide specific
examples to use right away Offers a new approach to nonprofit
fundraising and marketing Based on sound development principles, this
book gives you the step-by-step guidance you need to build and run a
successful development program.
Conducting a Successful Major Gifts and Planned Giving Program - Kent
E. Dove 2002-03-18
Conducting a Successful Major Gifts and Planned Giving Program— the
fifth volume in the groundbreaking Dove on Fundraising Series—is a
complete guide to establishing and sustaining a major gifts and planned
giving program in a nonprofit organization. Written by master fundraiser
Kent E. Dove and coauthors Alan M. Spears and Thomas W. Herbert, this
essential resource includes the information needed to build a viable
major gifts and planning giving program and offers a clear
understanding of the law as it pertains to a variety of planned giving. The
authors address the full spectrum of major gifts and planned giving
principles, including research, cultivation, solicitation, and stewardship.
Conducting a Successful Major Gifts and Planned Giving Program
describes how to involve a governing board in the program and craft a
gift acceptance policy. It also outlines how to manage the program,
develop a budget, set goals, define what resources are needed, and
determine when to use consultants. Conducting a Successful Major Gifts
and Planned Giving Program also includes a resource section that
contains a wealth of illustrative real-world examples.
Philanthropy in America - Dwight Burlingame 2004
A landmark three-volume reference work documenting philanthropy and
the nonprofit sector throughout American history, edited by the field's
most widely recognized authority. * Over 200 A-Z entries on people,
events, organizations, and ideas in U.S. philanthropic history * Nearly
200 contributors--distinguished scholars from a variety of disciplines *
Over 75 primary source documents from the Poor Laws of 1601 to
excerpts from the Filer Commission Report of 1975 * Chronology of
important events in philanthropic history
Nonprofit Essentials - Linda Lysakowski, ACFRE 2013-07-29
Praise for Nonprofit Essentials: The Development Plan "Linda provides a
very practical outlook on how to succeed in developing and implementing
a fundraising plan for a nonprofit organization. The importance of the
various players and their roles—staff, board, and volunteers—is critical
for any nonprofit organization, and the information in Nonprofit
Essentials: The Development Plan could effectively be used by any size
organization to organize and execute an effective development strategy."
—Diane Hartz Warsoff, Executive Director Utah Nonprofits Association
"An excellent road map for creating a development plan and building the
necessary staff and volunteer ownership of the plan, Nonprofit
Essentials: The Development Plan is a valuable resource for every
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nonprofit that wants to raise increased funds more effectively and
efficiently. Its tips and real-world scenario sections help to make the case
that organizations must take the time to plan adequately if they want to
be successful." —Barbara L. Ciconte, CFRE, Senior Vice President Donor
Strategies, Inc. "Linda Lysakowski's Nonprofit Essentials: The
Development Plan provides the resources, tools, guidance, and step-bystep processes for any organization to successfully create and manage a
development plan. Her inclusion of tips and techniques, real-world
stories, and her focus on organization-wide involvement make this
essential reading not only for development officers, but for senior staff
and board members." —Eugene A. Scanlan, PhD, CFRE, President
eScanlan Company One of the most significant factors in the success of
any fundraising program is the ability and willingness of the organization
to take the time to develop an integrated development plan with realistic
budgets, timelines, and areas of responsibility. Part of the AFP/ Wiley
Fund Development Series, Nonprofit Essentials: The Development Plan
takes the reader through the development planning process and helps
both novice development officers and seasoned professionals to create a
plan that contributes to an organization's realization of its mission.
Exhorting readers to ensure their plan is a living instrument and not just
a document sitting on a shelf, nonprofit expert Linda Lysakowski
includes examples of typical development plan formats as well as
timelines for the planning process to help users identify the level of
detail that will be required. Whether large or small, your organization
will benefit from Nonprofit Essentials: The Development Plan. This
professional guide's nuts-and-bolts presentation equips your organization
to create a dynamic development plan that fosters enthusiasm, cultivates
a sense of confidence, and helps track success.
Achieving Excellence in Fundraising - Timothy L. Seiler 2010-11-04
The third edition of this acclaimed resource, Achieving Excellence in
Fundraising, explains the fundraising profession's major principles,
concepts, and techniques. With contributions from noted experts in the
field, and filled with illustrative examples, this book demonstrates why
fundraising is a strategic management discipline and clearly defines each
step in the fundraising cycle. Praise for the Third Edition of Achieving
Excellence in Fundraising "Achieving Excellence in Fundraising brings
together the voices of leaders in the field with the research expertise of
the Center on Philanthropy at Indiana University. This winning
combination makes the updated third edition an excellent resource for
everyone engaged in nonprofit fundraising." —John Lippincott, president,
Council for Advancement and Support of Education (CASE) "This book is
the best road map—coupled with creative approaches to the practice of
fund development—you will find. The sections addressing donor interest
and stewardship alone are worth the price. Take time to enhance your
fundraising skills, and, most importantly,increase your fundraising
results. Tempel, Seiler, and Aldrich have collaborated on apublication
worthy of serious study." —William C. McGinly, president and CEO,
Association for Healthcare Philanthropy "The third edition of this seminal
piece of literature, Achieving Excellence in Fundraising, is a wonderful
continuation of a legacy that provides the nonprofit sector with a
thoughtful, comprehensive, and well-organized approach to
contemporary and ethical fundraising practices. The legacy lives on!"
—Denny Smith, president and CEO, CFRE International "One of the most
significant challenges that the grantee organizations of foundations face
is building sustainable resources. Achieving Excellence in Fundraising
will help them build the fundraising program they need to do so." —Steve
Gunderson, president and CEO, Council on Foundations "Today's donors
seek new philanthropic experiences. Achieving Excellence in Fundraising
couples the importance of good stewardship and relationships with
innovation, engagement, and long-term results. This third edition takes a
critical new look at a classic sector must-read." —Brian Gallagher,
president and CEO, United Way Worldwide
Nonprofit Essentials - Julia I. Walker 2012-06-25
"Major gifts are at the heart of any coordinated, successfulfundraising
effort. Julie Walker shows you how to do it all-- findthe prospects, staff
the program, and ask for the money. Thesidebar stories and real-world
examples sprinkled throughout thebook are entertaining, yet still make a
point. I would buy it forthe advice and keep it for the anecdotes." --Duris
Holmes, Chairman of the Board Benjamin Franklin High SchoolNew
Orleans, Louisiana Part of the AFP/Wiley Fund Development Series,
NonprofitEssentials: Major Gifts is a professional guide to major
giftfundraising, concisely presented in a format that is accessible,lively,
and easy-to-read. With in-depth advice from experiencedfundraiser Julia
Walker, this book takes the reader from the earlystages of establishing a
program through the core elements of allmajor gift programs: identifying
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and rating prospects; preparingthe case; training volunteers; cultivating
donors; making the ask;and providing recognition and stewardship for
the gift. Itsnuts-and-bolts presentation focuses on how to create
aprospect-centered program that develops the capacity to engage
andsolicit donors, effectively based on their unique interests andneeds.
Fundraising Principles and Practice - Adrian Sargeant 2017-03-06
The complete guide to fundraising planning, tools, methods, and more
Fundraising Principles and Practice provides a unique resource for
students and professionals seeking to deepen their understanding of
fundraising in the current nonprofit environment. Based on emerging
research drawn from economics, psychology, social psychology, and
sociology, this book provides comprehensive analysis of the nonprofit
sector. The discussion delves into donor behavior, decision making,
social influences, and models, then uses that context to describe today's
fundraising methods, tools, and practices. A robust planning framework
helps you set objectives, formulate strategies, create a budget, schedule,
and monitor activities, with in-depth guidance toward assessing and finetuning your approach. Coverage includes online fundraising, major gifts,
planned giving, direct response, grants, corporate fundraising, and donor
retention, with an integrated pedagogical approach that facilitates active
learning. Case studies and examples illustrate the theory and principles
presented, and the companion website offers additional opportunity to
deepen your learning and assess your knowledge. Fundraising has
become a career specialty, and those who are successful at it are among
the most in-demand in the nonprofit world. Great fundraisers make an
organization's mission possible, and this book covers the essential
information you need to help your organization succeed. Adopt an
organized approach to fundraising planning Learn the common behaviors
and motivations of donors Master the tools and practices of nonprofit
fundraising Manage volunteers, monitor progress, evaluate events, and
more Fundraising is the the nonprofit's powerhouse. It's the critical
component that supports and maintains all activities, and forms the
foundation of the organization itself. Steady management, clear
organization, effective methods, and the most up-to-date tools are vital to
the role, and familiarity with donor psychology is essential for using
these tools to their utmost capability. Fundraising Principles and Practice
provides a comprehensive guide to all aspects of the field, with in-depth
coverage of today's most effective approaches.
Effectively Managing and Leading Human Service Organizations - Ralph
Brody 2013-11-21
Now in its Fourth Edition, Effectively Managing and Leading Human
Service Organizations continues to provide invaluable creative ideas for
achieving managerial success. Authors Ralph Brody and Murali Nair
dissect and diagnose common workplace dilemmas, offering current and
future managers the skills to implement positive changes in
organizations large and small. Easy-to-read, this book connects a
conceptual framework and essential managerial practices with hundreds
of real-life examples and case studies of applied managerial skills in
organizational settings.
Planned Giving in a Nutshell - Craig C. Wruck 2018-12-23
Planned Giving in a Nutshell is a concise overview of Federal tax
incentives for charitable giving, charitable gift plans donors can use to
make generous charitable gifts, and the assets donors may wish to
contribute as well as the integration of planned giving into a
comprehensive fundraising program. In order to successfully negotiate
complex charitable gifts, fundraisers need to understand the concepts of
charitable gift planning and be able to explain them in clear and
convincing language. But technical concepts, obscure terminology, and
daunting financial projections make it difficult for a generalist fundraiser
to navigate to a successful gift.Chapters include: > Tax Fundamentals emphasizing the donor's "after tax cost of a gift" and the ways in which
careful planning can encourage donors to make larger gifts.> Assets
Used for Charitable Giving - introducing assets other than cash that
donors can contribute, with an overview of the rules and considerations
for each.> Basic Planned Giving Methods - covering charitable bequests
and other testamentary gifts, as well as life insurance and gifts from
qualified retirement plans.> Advanced Planned Giving Methods exploring life income gifts which allow the donor to retain an income as a
result of a charitable contribution as well as a number of more
sophisticated planned gift vehicles.Planned Giving in a Nutshell is a
practical guide to charitable gift planning for fundraisers and volunteers
who are not experts in tax and financial planning. The emphasis is on
"plain English" explanations with easy to understand examples and
detailed illustrations of advanced planned giving vehicles.
Fundraising Essentials e-book Set - Stanley Weinstein 2012-07-24
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An invaluable—and affordable—collection of essential fundraising titles
from three widely respected fundraising experts Written by renowned
nonprofit leaders Stanley Weinstein, Brydon DeWitt, and Erik Daubert,
Fundraising Essentials provides you with proven fundraising strategies
that are easy to achieve and don't require significant resources or
extensive knowledge of fundraising. This e-book bundle explores all
aspects of nonprofit fundraising, from creating and recreating your
mission statement and knowing when your organization is ready to
launch its campaign to getting your volunteer force purposefully
engaged. The Complete Guide to Fundraising Management, Third
Edition/Stanley Weinstein—an A to Z direction for planning, cost
effective fundraising strategies, Internet fundraising, and much more
The Nonprofit Development Companion: A Workbook for Fundraising
Success/Brydon M. DeWitt—a thorough, to-the-point fundraising
blueprint covering all aspects of successful nonprofit development The
Annual Campaign/Erik J. Daubert—solid advice for building and
managing a well-run annual support campaign for your organization
Packed with countless tools and techniques for fundraising success, this
unique e-book collection presents straightforward guidelines and stepby-step instructions to help your nonprofit make the most of its monetary
and staffing resources.
Corporate and Foundation Fund Raising - Eugene A. Scanlan 1997
If you truly want to be successful in raising money from foundations a nd
corporations, there are many steps you must take before a proposal goes
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out the door. And there are many things you must do after it is i n the
hands of the potential funder. And that's why you should have a copy of
Corporate and Foundation Fund Raising: A Compete Guide from th e
Inside. It's the only step-by-step guide that provides a total and c
omprehensive strategic approach to fund raising. You'll get a wealth o f
hands-on techniques, strategy tips, real-life examples, war stories, timesaving forms, suggested readings, a glossary, and an extensive b
ibliography.
Fundraising Basics - Barbara L. Ciconte 2008-12-18
As nonprofit organizations face heightened scrutiny by the general
public, donors, regulators, and members of Congress, the Third Edition
of the essential book on the basics of fundraising provides new, up-todate and valuable information that every fundraiser needs to know. With
ethics and accountability being the primary theme of the Third Edition,
this practical guide will continue to provide an overview of the field and
give development staff, managers, and directors a platform from which
to operate their fundraising programs. The new edition also provides
much needed information on giving trends, computer hardware and
software available for fundraisers, cost estimates and workflow
timetables, and the importance of the Internet. This primer remains a
must-have for anyone new to the fundraising arena.
- Laura Fredricks 2006-01-09
This book has the insightful and cost-effective techniques you can use
today that will deliver tremendous returns for years to come.
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