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The Psychosocial Implications of Disney Movies - Lauren Dundes 2019-07-11
In this volume of 15 articles, contributors from a wide range of disciplines present their analyses of Disney
movies and Disney music, which are mainstays of popular culture. The power of the Disney brand has
heightened the need for academics to question whether Disney’s films and music function as a tool of the
Western elite that shapes the views of those less empowered. Given its global reach, how the Walt Disney
Company handles the role of race, gender, and sexuality in social structural inequality merits serious
reflection according to a number of the articles in the volume. On the other hand, other authors argue that
Disney productions can help individuals cope with difficult situations or embrace progressive thinking. The
different approaches to the assessment of Disney films as cultural artifacts also vary according to the
theoretical perspectives guiding the interpretation of both overt and latent symbolic meaning in the movies.
The authors of the 15 articles encourage readers to engage with the material, showcasing a variety of views
about the good, the bad, and the best way forward.
Opening Skinner's Box: Great Psychological Experiments of the Twentieth Century - Lauren Slater
2005-02-17
Through ten examples of ingenious experiments by some of psychology's most innovative thinkers, Lauren
Slater traces the evolution of the century's most pressing concerns—free will, authoritarianism, conformity,
and morality. Beginning with B. F. Skinner and the legend of a child raised in a box, Slater takes us from a
deep empathy with Stanley Milgram's obedience subjects to a funny and disturbing re-creation of an
experiment questioning the validity of psychiatric diagnosis. Previously described only in academic journals
and textbooks, these often daring experiments have never before been narrated as stories, chock-full of
plot, wit, personality, and theme.
Rhetoric in Ancient China, Fifth to Third Century B.C.E - Xing Lu 2022-03-10
Xing Lu examines language, art, persuasion, and argumentation in ancient China and offers a detailed and
authentic account of ancient Chinese rhetorical theories and practices within the society's philosophical,
political, cultural, and linguistic contexts. She focuses on the works of five schools of thought and ten wellknown Chinese thinkers from Confucius to Han Feizi to the the Later Mohists. Lu identifies seven key
Chinese terms pertaining to speech, language, persuasion, and argumentation as they appeared in these
original texts, selecting ming bian as the linchpin for the Chinese conceptual term of rhetorical studies. Lu
compares Chinese rhetorical perspectives with those of the ancient Greeks, illustrating that the Greeks and
the Chinese shared a view of rhetoric as an ethical enterprise and of speech as a rational and psychological
activity. The two traditions differed, however, in their rhetorical education, sense of rationality, perceptions
of the role of language, approach to the treatment and study of rhetoric, and expression of emotions. Lu
also links ancient Chinese rhetorical perspectives with contemporary Chinese interpersonal and political
communication behavior and offers suggestions for a multicultural rhetoric that recognizes both culturally
specific and transcultural elements of human communication.
The Story of Art - Ernst Hans Gombrich 1995
"The Story of Art is one of the most famous and popular books on art ever published. For 45 years it has
remained unrivalled as an introduction to the whole subject, from the earliest cave paintings to the
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experimental art of today. Readers of all ages and backgrounds throughout the world have found in
Professor Gombrich a true master, who combines knowledge and wisdom with a unique gift for
communicating directly his own deep love of the works of art he describes." "The Story of Art owes its
lasting popularity to the directness and simplicity of the writing, and also the author's skill in presenting a
clear narrative. He describes his aim as 'to bring some intelligible order into the wealth of names, periods
and styles which crowd the pages of more ambitious works', and using his insight into the psychology of the
visual arts, he makes us see the history of art as 'a continuous weaving and changing of traditions in which
each work refers to the past and points to the future, a living chain that still links our own time with the
Pyramid age'. In its new format, the 16th edition of this classic work is set to continue its triumphant
progress for future generations and to remain the first choice for all newcomers to art."--BOOK
JACKET.Title Summary field provided by Blackwell North America, Inc. All Rights Reserved
Split-Second Persuasion - Kevin Dutton 2011-02-03
An “entertaining” look at the psychology and neuroscience behind the act of influencing others (Kirkus
Reviews). People try to persuade us every day. From the news to the Internet to coworkers and family,
everyone and everything wants to influence our thoughts in some way. And in turn, we hope to persuade
others. Understanding the dynamics of persuasion can help us to achieve our own goals—and resist being
manipulated by those who don’t necessarily have our best interests at heart. Psychologist Kevin Dutton has
identified a powerful strain of immediate, instinctual persuasion, a method of influence that allows people
to disarm skepticism, win arguments, and close deals. With a combination of astute methods and in-depth
research in the fields of psychology and neuroscience, Dutton’s fascinating and provocative book:
Introduces the natural super-persuaders in our midst: Buddhist monks, magicians, advertisers, con men,
hostage negotiators, and even psychopaths. Reveals which hidden pathways in the brain lead us to believe
something even when we know it’s not true. Explains how group dynamics can make us more tolerant or
deepen our extremism. Illuminates the five elements of SPICE (simplicity, perceived self-interest,
incongruity, confidence, and empathy) for instantly effective persuasion. “[Split-Second Persuasion] offers
some powerful insights into the art and science of getting people to do what you want.” —New Scientist
Twelve Caesars - Mary Beard 2021-10-12
The story of how images of Roman autocrats have influenced art, culture, and the representation of power
for more than 2,000 years. What does the face of power look like? Who gets commemorated in art and why?
And how do we react to statues of politicians we deplore?
Unhinged - Daniel Carlat 2010-05-18
IN THIS STIRRING AND BEAUTIFULLY WRITTEN WAKE-UP CALL, psychiatrist Daniel Carlat exposes
deeply disturbing problems plaguing his profession, revealing the ways it has abandoned its essential
purpose: to understand the mind, so that psychiatrists can heal mental illness and not just treat symptoms.
As he did in his hard-hitting and widely read New York Times Magazine article "Dr. Drug Rep," and as he
continues to do in his popular watchdog newsletter, The Carlat Psychiatry Report, he writes with bracing
honesty about how psychiatry has so largely forsaken the practice of talk therapy for the seductive—and
more lucrative—practice of simply prescribing drugs, with a host of deeply troubling consequences.
1/6

Downloaded from mccordia.com on by guest

Psychiatrists have settled for treating symptoms rather than causes, embracing the apparent medical rigor
of DSM diagnoses and prescription in place of learning the more challenging craft of therapeutic
counseling, gaining only limited understanding of their patients’ lives. Talk therapy takes time, whereas the
fifteen-minute "med check" allows for more patients and more insurance company reimbursement. Yet DSM
diagnoses, he shows, are premised on a good deal less science than we would think. Writing from an
insider’s perspective, with refreshing forthrightness about his own daily struggles as a practitioner, Dr.
Carlat shares a wealth of stories from his own practice and those of others that demonstrate the glaring
shortcomings of the standard fifteen-minute patient visit. He also reveals the dangers of rampant diagnoses
of bipolar disorder, ADHD, and other "popular" psychiatric disorders, and exposes the risks of the cocktails
of medications so many patients are put on. Especially disturbing are the terrible consequences of
overprescription of drugs to children of ever younger ages. Taking us on a tour of the world of
pharmaceutical marketing, he also reveals the inner workings of collusion between psychiatrists and drug
companies. Concluding with a road map for exactly how the profession should be reformed, Unhinged is
vital reading for all those in treatment or considering it, as well as a stirring call to action for the large
community of psychiatrists themselves. As physicians and drug companies continue to work together in
disquieting and harmful ways, and as diagnoses—and misdiagnoses—of mental disorders skyrocket, it’s
essential that Dr. Carlat’s bold call for reform is heeded.
The 48 Laws Of Power - Robert Greene 2010-09-03
THE MILLION COPY INTERNATIONAL BESTSELLER Drawn from 3,000 years of the history of power, this
is the definitive guide to help readers achieve for themselves what Queen Elizabeth I, Henry Kissinger,
Louis XIV and Machiavelli learnt the hard way. Law 1: Never outshine the master Law 2: Never put too
much trust in friends; learn how to use enemies Law 3: Conceal your intentions Law 4: Always say less than
necessary. The text is bold and elegant, laid out in black and red throughout and replete with fables and
unique word sculptures. The 48 laws are illustrated through the tactics, triumphs and failures of great
figures from the past who have wielded - or been victimised by - power. ___________________________________
(From the Playboy interview with Jay-Z, April 2003) PLAYBOY: Rap careers are usually over fast: one or two
hits, then styles change and a new guy comes along. Why have you endured while other rappers haven't?
JAY-Z: I would say that it's from still being able to relate to people. It's natural to lose yourself when you
have success, to start surrounding yourself with fake people. In The 48 Laws of Power, it says the worst
thing you can do is build a fortress around yourself. I still got the people who grew up with me, my cousin
and my childhood friends. This guy right here (gestures to the studio manager), he's my friend, and he told
me that one of my records, Volume Three, was wack. People set higher standards for me, and I love it.
Mind Warrior: - Dr. Haha Lung 2012-03-01
From Dr. Haha Lung, the master of mental manipulation, come these ancient mind-control techniques to
overcome any foe! The true secret to vanquishing your enemies—whether on the battlefield, in the
conference room, or even in a barroom brawl—is truly knowing and understanding both yourself and your
foe. Once again the elusive Dr. Haha Lung is your master, delving deeply into the historical, psychological,
spiritual, and mystical elements of ancient Far Eastern teachings to present the essential tools and skills
you need to control any dangerous situation, including: • Sun-Tzu's Art of Kaimen: Breaking down the
"gates of the mind" • The Nine Ways of the Ronin: Ancient techniques from Musashi, Japan's greatest
swordsman • Arts of Espionage: Applying the secrets of the ancient spy-masters • The Seven Ways of
Learning: Devious methods for manipulating your enemy's perception • The Seven Spirits:
Understanding—and exploiting—personality flaws BE ADVISED: Mind Slayers! is for academic study ONLY.
Dr. Haha Lung is the author of more than a dozen books on martial arts, including Mind Penetration, Mind
Fist, The Nine Halls of Death, Assassin!, Mind Manipulation, Knights of Darkness, Mind Control: The
Ancient Art of Psychological Warfare, The Lost Fighting Arts of Vietnam, and with co-author Christopher B.
Prowant, Mind Assassins, Ninja Shadowland, and Mental Dominance.
Craft in America - Jo Lauria 2007
Highlighted by two hundred full-color photographs, a celebration of American crafts and decorative arts
and the artists who create them showcases masterpieces of furniture, wood, ceramics, glass, fiber, jewelry,
metal, and basketry from the past two centuries, along with a look at how craft has shaped American
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history, arts, vitality, and identity. 25,000 first printing.
Gender and Our Brains - Gina Rippon 2020-07-07
A breakthrough work in neuroscience—and an incisive corrective to a long history of damaging
pseudoscience—that finally debunks the myth that there is a hardwired distinction between male and
female brains We live in a gendered world, where we are ceaselessly bombarded by messages about sex
and gender. On a daily basis, we face deeply ingrained beliefs that sex determines our skills and
preferences, from toys and colors to career choice and salaries. But what does this constant gendering
mean for our thoughts, decisions and behavior? And what does it mean for our brains? Drawing on her
work as a professor of cognitive neuroimaging, Gina Rippon unpacks the stereotypes that surround us from
our earliest moments and shows how these messages mold our ideas of ourselved and even shape our
brains. By exploring new, cutting-edge neuroscience, Rippon urges us to move beyond a binary view of the
brain and to see instead this complex organ as highly individualized, profoundly adaptable and full of
unbounded potential. Rigorous, timely and liberating, Gender and Our Brains has huge implications for
women and men, for parents and children, and for how we identify ourselves.
Rhetorical Style - Jeanne Fahnestock 2011-10-12
A comprehensive guide to the language of argument, Rhetorical Style offers a renewed appreciation of the
persuasive power of the English language. Drawing on key texts from the rhetorical tradition, as well as on
newer approaches from linguistics and literary stylistics, Fahnestock demonstrates how word choice,
sentence form, and passage construction can combine to create effective spoken and written arguments.
With examples from political speeches, non-fiction works, and newspaper reports, Rhetorical Style surveys
the arguer's options at the word, sentence, interactive, and passage levels, and illustrates the enduring
usefulness of rhetorical stylistics in analyzing and constructing arguments.
Pre-Suasion - Robert Cialdini 2016-09-06
The acclaimed New York Times and Wall Street Journal bestseller from Robert Cialdini—“the foremost
expert on effective persuasion” (Harvard Business Review)—explains how it’s not necessarily the message
itself that changes minds, but the key moment before you deliver that message. What separates effective
communicators from truly successful persuaders? With the same rigorous scientific research and
accessibility that made his Influence an iconic bestseller, Robert Cialdini explains how to prepare people to
be receptive to a message before they experience it. Optimal persuasion is achieved only through optimal
pre-suasion. In other words, to change “minds” a pre-suader must also change “states of mind.” Named a
“Best Business Books of 2016” by the Financial Times, and “compelling” by The Wall Street Journal,
Cialdini’s Pre-Suasion draws on his extensive experience as the most cited social psychologist of our time
and explains the techniques a person should implement to become a master persuader. Altering a listener’s
attitudes, beliefs, or experiences isn’t necessary, says Cialdini—all that’s required is for a communicator to
redirect the audience’s focus of attention before a relevant action. From studies on advertising imagery to
treating opiate addiction, from the annual letters of Berkshire Hathaway to the annals of history, Cialdini
outlines the specific techniques you can use on online marketing campaigns and even effective wartime
propaganda. He illustrates how the artful diversion of attention leads to successful pre-suasion and gets
your targeted audience primed and ready to say, “Yes.” His book is “an essential tool for anyone serious
about science based business strategies…and is destined to be an instant classic. It belongs on the shelf of
anyone in business, from the CEO to the newest salesperson” (Forbes).
You Are Not So Smart - David McRaney 2012-11-06
Explains how self-delusion is part of a person's psychological defense system, identifying common
misconceptions people have on topics such as caffeine withdrawal, hindsight, and brand loyalty.
The Uncoupling - Meg Wolitzer 2011-04-05
From the New York Times-bestselling author of The Interestings and The Female Persuasion, a funny,
provocative, revealing novel about female desire. When the elliptical new drama teacher at Stellar Plains
High School chooses for the school play Lysistrata-the comedy by Aristophanes in which women stop having
sex with men in order to end a war-a strange spell seems to be cast over the school. Or, at least, over the
women. One by one throughout the high school community, perfectly healthy, normal women and teenage
girls turn away from their husbands and boyfriends in the bedroom, for reasons they don't really
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understand. As the women worry over their loss of passion, and the men become by turns unhappy,
offended, and above all, confused, both sides are forced to look at their shared history, and at their sexual
selves in a new light. As she did to such acclaim with the New York Times bestseller The Ten-Year Nap,
Wolitzer tackles an issue that has deep ramifications for women's lives, in a way that makes it funny,
riveting, and totally fresh-allowing us to see our own lives through her insightful lens. Read an essay about
writing The Uncoupling from the author, Meg Wolitzer.
Verbal Judo - George J. Thompson, PhD 2010-10-12
Verbal Judo is the martial art of the mind and mouth that can show you how to be better prepared in every
verbal encounter. Listen and speak more effectively, engage people through empathy (the most powerful
word in the English language), avoid the most common conversational disasters, and use proven strategies
that allow you to successfully communicate your point of view and take the upper hand in most disputes.
Verbal Judo offers a creative look at conflict that will help you defuse confrontations and generate
cooperation from your spouse, your boss, and even your teenager. As the author says, "when you react, the
event controls you. When you respond, you’re in control." This new edition features a fresh new cover and a
foreword demonstrating the legacy of Verbal Judo founder and author George Thompson, as well as a
never-before-published final chapter presenting Thompson’s "Five Universal Truths" of human interaction.
Flipnosis - Kevin Dutton 2011-01-11
'What if I were to tell you that a psychopathic arsonist might also be the person most likely to save you from
a burning building?' *This book is about a special kind of persuasion: 'flipnosis'. It has an incubation period
of just seconds, and can instantly disarm even the most discerning mind. Flipnosis is black-belt mind
control. It doesn't just turn the tables, it kicks them over. *From the malign but fascinating powers of
psychopaths, serial killers and con men to the political genius of Winston Churchill - via the grandmasters
of martial arts, Buddhist monks, magicians, advertisers, salesmen, CEOs and frogs that mug each other Kevin Dutton's brilliantly original and revelatory book explores what cutting-edge science can teach us
about the techniques of persuasion.
Eightysomethings - Katharine Esty 2019-09-10
This invaluable guide will help the historical number of eightysomethings live fulfilled, happy lives long into
their twilight years. Old age is not what it used to be. For the first time ever, most people in the United
States are living into their eighties. The first guide of its kind, Eightysomethings changes our
understanding of old age with an upbeat and emotionally savvy view of the uncharted territory of the last
stage of life. With insight and humor, Dr. Katharine Esty describes the series of dramatic and difficult
transitions that eightysomethings usually experience and how, despite their losses, they so often find
themselves unexpectedly happy. Living into one’s eighties doesn’t have to mean declining health and
loneliness: Dr. Esty shows readers how to embrace—and thrive during—the later stages of life. Based on
her more than 120 interviews around the country, Esty explores the lives of ordinary
eightysomethings—their attitudes, activities, secrets, worries, purposes, and joys. Their stories illustrate
how real people in their eighties are living and how they make sense of their lives. Esty adds her wisdom
and perspective to this multi-dimensional look at being old as a social psychologist, a practicing
psychotherapist, and as an eighty-four-year-old widow living in a retirement community. Eightysomethings
is a must-read for people in their eighties, and also for their families. Adult children—often bewildered by
their aging parents—need a wise guide like Eightysomethings to help them navigate their parents’ last
stage of life with real-world guidelines and conversation starters. Readers, young and old alike, will find
this first-of-its-kind book eye-opening, comforting, and filled with practical tips.
The Wisdom of Psychopaths - Kevin Dutton 2012-10-16
Psychopath. The word conjurs up images of serial killers, rapists, suicide bombers, gangsters. But think
again: you could probably benefit from being a little more psychopathic yourself. Psychologist Kevin Dutton
has made a speciality of psychopathy, and is on first-name terms with many notorious killers. But unlike
those incarcerated psychopaths, and all those depicted in movies and crime fiction, most are not violent, he
explains. In fact, says Prof Dutton, they have a lot of good things going for them. Psychopaths are fearless,
confident, charismatic and focused--qualities tailor-made for success in today's society. The Wisdom of
Psychopaths is an intellectual rollercoaster ride that combines lightning-hot science with unprecedented
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access to secret monasteries, Special Forces training camps, and high-security hospitals. In it, you will
meet serial killers, war heroes, financiers, movie stars and attorneys--and discover that beneath the hype
and popular characterization, psychopaths have something to teach us. Like the knobs on a mixing deck,
psychopathy is graded. And finding the right combination of psychopathic traits, sampled and mixed at
carefully calibrated volumes, can put us ahead of the game.
Persuasion - Brenda Joyce 2012-08-01
Amelia Greystone was deeply in love when the Earl of St. Just abruptly ended his courtship and left
Cornwall ten years earlier. So she is stunned when Simon returns, recently widowed. Now she must forget
the past they shared and his betrayal and console him as any neighbor would. Simon has changed—he is
dark and haunted now—but he can still make her reel with a single look. When he offers her the position of
housekeeper, Amelia knows she must refuse. But for the sake of his children, she throws all caution to the
wind…. A British spy, Simon Grenville is now playing both sides in a time of war, his goal to keep his sons
safe. Yet when he is brought face-to-face with the woman he once loved, he realizes nothing about his
feelings for Amelia has changed—if anything, they are even stronger. Still, Simon knows he must stay away
from Amelia; his life is too dangerous now. But sometimes passion is too strong to be denied….
Wanderlust - Rebecca Solnit 2001-06-01
A passionate, thought provoking exploration of walking as a political and cultural activity, from the author
of the memoir Recollections of My Nonexistence Drawing together many histories--of anatomical evolution
and city design, of treadmills and labyrinths, of walking clubs and sexual mores--Rebecca Solnit creates a
fascinating portrait of the range of possibilities presented by walking. Arguing that the history of walking
includes walking for pleasure as well as for political, aesthetic, and social meaning, Solnit focuses on the
walkers whose everyday and extreme acts have shaped our culture, from philosophers to poets to
mountaineers. She profiles some of the most significant walkers in history and fiction--from Wordsworth to
Gary Snyder, from Jane Austen's Elizabeth Bennet to Andre Breton's Nadja--finding a profound relationship
between walking and thinking and walking and culture. Solnit argues for the necessity of preserving the
time and space in which to walk in our ever more car-dependent and accelerated world.
The Art of Woo - G. Richard Shell 2007
Explains that the selling of ideas is a matter of encouraging others to share one's beliefs in a guide for
salespeople that invites readers to self-assess their persuasion personality and build on natural strengths.
Ego, Authority, Failure - Derek Gaunt 2019-02-22
A Gallup study found that 50% of resigning employees did so "to get away from their manager...." The ones
who don't quit become disengaged; creating a negative work environment costing U.S. companies billions
in lost productivity each year.Leaders in the 21st century need to understand that technical skills are not
enough to be an effective manager. They need to able to demonstrate Tactical Empathy to create a more
productive environment. This book introduces readers to the fundamentals of Hostage NegotiatorLeadership (HNL) which has, as its foundation, Tactical Empathy. Inside, you'll learn 12 simple-to-execute
skills that, if applied immediately, will have you operating at a level higher than most.Ego, Authority,
Failure was written for leaders who want actionable techniques to build trust-based influence in order to
motivate and inspire. It is also shares cautionary tales for those in denial about the damage their ego and
authority has on their organization.
Democracy and Education - John Dewey 1916
John Dewey's Democracy and Education addresses the challenge of providing quality public education in a
democratic society. In this classic work Dewey calls for the complete renewal of public education, arguing
for the fusion of vocational and contemplative studies in education and for the necessity of universal
education for the advancement of self and society. First published in 1916, Democracy and Education is
regarded as the seminal work on public education by one of the most important scholars of the century.
Sparks of Genius - Robert Root-Bernstein 2013-08-26
Discover the cognitive tools that lead to creative thinking and problem-solving with this “well-written and
easy-to-follow” guide (Library Journal). Explore the “thinking tools” of extraordinary people, from Albert
Einstein and Jane Goodall to Mozart and Virginia Woolf, and learn how you can practice the same
imaginative skills to become your creative best. With engaging narratives and examples, Robert and
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Michèle Root-Bernstein investigate cognitive tools such as observing, recognizing patterns, modeling,
playing, and more. Sparks of Genius is “a clever, detailed and demanding fitness program for the creative
mind” and a groundbreaking guidebook for anyone interested in imaginative thinking, lifelong learning, and
transdisciplinary education (Kirkus Reviews). “How different the painter at the easel and the physicist in
the laboratory! Yet the Root-Bernsteins recognize the deep-down similarity of all creative thinking, whether
in art or science. They demonstrate this similarity by comparing the accounts that various pioneers and
inventors have left of their own creative processes: for Picasso just as for Einstein, for Klee just as for
Feynman, the creative impulse always begins in vision, in emotion, in intuition. . . . With a lavishly
illustrated chapter devoted to each tool, readers quickly realize just how far the imagination can stretch.”
—Booklist “A powerful book . . . Sparks of Genius presents radically different ways of approaching
problems.” —American Scientist
Split-Second Persuasion - Kevin Dutton 2011-02-03
An “entertaining” look at the psychology and neuroscience behind the act of influencing others (Kirkus
Reviews). People try to persuade us every day. From the news to the Internet to coworkers and family,
everyone and everything wants to influence our thoughts in some way. And in turn, we hope to persuade
others. Understanding the dynamics of persuasion can help us to achieve our own goals—and resist being
manipulated by those who don’t necessarily have our best interests at heart. Psychologist Kevin Dutton has
identified a powerful strain of immediate, instinctual persuasion, a method of influence that allows people
to disarm skepticism, win arguments, and close deals. With a combination of astute methods and in-depth
research in the fields of psychology and neuroscience, Dutton’s fascinating and provocative book:
Introduces the natural super-persuaders in our midst: Buddhist monks, magicians, advertisers, con men,
hostage negotiators, and even psychopaths. Reveals which hidden pathways in the brain lead us to believe
something even when we know it’s not true. Explains how group dynamics can make us more tolerant or
deepen our extremism. Illuminates the five elements of SPICE (simplicity, perceived self-interest,
incongruity, confidence, and empathy) for instantly effective persuasion. “[Split-Second Persuasion] offers
some powerful insights into the art and science of getting people to do what you want.” —New Scientist
How To Win Friends And Influence People - Dale Carnegie 2022-05-17
"How to Win Friends and Influence People" is one of the first best-selling self-help books ever published. It
can enable you to make friends quickly and easily, help you to win people to your way of thinking, increase
your influence, your prestige, your ability to get things done, as well as enable you to win new clients, new
customers._x000D_ Twelve Things This Book Will Do For You:_x000D_ Get you out of a mental rut, give you
new thoughts, new visions, new ambitions._x000D_ Enable you to make friends quickly and easily._x000D_
Increase your popularity._x000D_ Help you to win people to your way of thinking._x000D_ Increase your
influence, your prestige, your ability to get things done._x000D_ Enable you to win new clients, new
customers._x000D_ Increase your earning power._x000D_ Make you a better salesman, a better
executive._x000D_ Help you to handle complaints, avoid arguments, keep your human contacts smooth and
pleasant._x000D_ Make you a better speaker, a more entertaining conversationalist._x000D_ Make the
principles of psychology easy for you to apply in your daily contacts._x000D_ Help you to arouse enthusiasm
among your associates._x000D_ Dale Carnegie (1888-1955) was an American writer and lecturer and the
developer of famous courses in self-improvement, salesmanship, corporate training, public speaking, and
interpersonal skills. Born into poverty on a farm in Missouri, he was the author of How to Win Friends and
Influence People (1936), a massive bestseller that remains popular today._x000D_
Start with No - Jim Camp 2011-12-07
Start with No offers a contrarian, counterintuitive system for negotiating any kind of deal in any kind of
situation—the purchase of a new house, a multimillion-dollar business deal, or where to take the kids for
dinner. Think a win-win solution is the best way to make the deal? Think again. For years now, win-win has
been the paradigm for business negotiation. But today, win-win is just the seductive mantra used by the
toughest negotiators to get the other side to compromise unnecessarily, early, and often. Win-win
negotiations play to your emotions and take advantage of your instinct and desire to make the deal. Start
with No introduces a system of decision-based negotiation that teaches you how to understand and control
these emotions. It teaches you how to ignore the siren call of the final result, which you can’t really control,
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and how to focus instead on the activities and behavior that you can and must control in order to
successfully negotiate with the pros. The best negotiators: * aren’t interested in “yes”—they prefer “no” *
never, ever rush to close, but always let the other side feel comfortable and secure * are never needy; they
take advantage of the other party’s neediness * create a “blank slate” to ensure they ask questions and
listen to the answers, to make sure they have no assumptions and expectations * always have a mission and
purpose that guides their decisions * don’t send so much as an e-mail without an agenda for what they want
to accomplish * know the four “budgets” for themselves and for the other side: time, energy, money, and
emotion * never waste time with people who don’t really make the decision Start with No is full of dozens of
business as well as personal stories illustrating each point of the system. It will change your life as a
negotiator. If you put to good use the principles and practices revealed here, you will become an
immeasurably better negotiator.
Persuasion and Rhetoric - Carlo Michelstaedter 2004-01-01
Emerson and Thoreau are the most celebrated odd couple of nineteenth-century American literature.
Appearing to play the roles of benign mentor and eager disciple, they can also be seen as bitter rivals:
America's foremost literary statesman, protective of his reputation, and an ambitious and sometimes
refractory protege. The truth, Joel Porte maintains, is that Emerson and Thoreau were complementary
literary geniuses, mutually inspiring and inspired. In this book of essays, Porte focuses on Emerson and
Thoreau as writers. He traces their individual achievements and their points of intersection, arguing that
both men, starting from a shared belief in the importance of self-culture, produced a body of writing that
helped move a decidedly provincial New England readership into the broader arena of international
culture. It is a book that will appeal to all readers interested in the writings of Emerson and Thoreau.
Wasted - Byron Reese 2021-06-01
Wasted is a riveting exploration of the complicated, and often surprising, ways that waste occurs in our
businesses, our communities, and our lives “A smart, unconventional book that takes readers far beyond
what they think they know about a complex subject.”—Kari Byron, former cast member of MythBusters
Waste. We spend a great deal of energy trying to avoid it, but once you train your eyes to look for it, you’ll
see it all around you—in your home, your business, and your everyday life. In Wasted, futurist Byron Reese
and entrepreneur Scott Hoffman take readers on a fascinating journey through this modern world of waste,
drawing on science, economics, and human behavior to envision what a world with far less of it—or none of
it at all—might look like. Along the way, they explore thought-provoking issues such as • why the United
States got a higher proportion of its energy from renewable sources in 1950 than it does today • whether
the amount of gold in unused mobile phones can be extracted for profit • how switching to water fountains
on a single route from Singapore to Newark could prevent the use of 3,400 plastic bottles—on each flight •
whether the amount of money you save buying goods in bulk is offset by the amount you lose when some
spoil. Ultimately, the question of reducing waste is scientific, philosophical, and, most of all, complex.
According to Reese and Hoffman, the rush toward simple answers has often led to well-meaning efforts that
cause more waste than they save. The only way we can hope to make progress is to treat waste as the
complicated issue it is. While the authors don’t promise easy answers, in this compelling book they take an
important step toward solutions by examining the questions at play, giving actionable steps, and ensuring
that you’ll never see the world of waste the same way again.
Black-and-White Thinking - Kevin Dutton 2021-01-05
A groundbreaking and timely book about how evolutionary biology can explain our black-and-white brains,
and a lesson in how we can escape the pitfalls of binary thinking. Several million years ago, natural
selection equipped us with binary, black-and-white brains. Though the world was arguably simpler back
then, it was in many ways much more dangerous. Not coincidentally, the binary brain was highly adept at
detecting risk: the ability to analyze threats and respond to changes in the sensory environment—a drop in
temperature, the crack of a branch—was essential to our survival as a species. Since then, the world has
evolved—but we, for the most part, haven’t. Confronted with a panoply of shades of gray, our brains have a
tendency to “force quit:” to sort the things we see, hear, and experience into manageable but simplistic
categories. We stereotype, pigeon-hole, and, above all, draw lines where in reality there are none. In our
modern, interconnected world, it might seem like we are ill-equipped to deal with the challenges we
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face—that living with a binary brain is like trying to navigate a teeming city center with a map that shows
only highways. In Black-and-White Thinking, the renowned psychologist Kevin Dutton pulls back the
curtains of the mind to reveal a new way of thinking about a problem as old as humanity itself. While our
instinct for categorization often leads us astray, encouraging polarization, rigid thinking, and sometimes
outright denialism, it is an essential component of the mental machinery we use to make sense of the world.
Simply put, unless we perceived our environment as a chessboard, our brains wouldn’t be able to play the
game. Using the latest advances in psychology, neuroscience, and evolutionary biology, Dutton shows how
we can optimize our tendency to categorize and fine-tune our minds to avoid the pitfalls of too little, and too
much, complexity. He reveals the enduring importance of three “super categories”—fight or flight, us
versus them, and right or wrong—and argues that they remain essential to not only convincing others to
change their minds but to changing the world for the better. Black-and-White Thinking is a scientifically
informed wake-up call for an era of increasing extremism and a thought-provoking, uplifting guide to
training our gray matter to see that gray really does matter.
The Cambridge Companion to the Dutch Golden Age - Helmer J. Helmers 2018-08-31
During the seventeenth century, the Dutch Republic was transformed into a leading political power in
Europe, with global trading interests. It nurtured some of the period's greatest luminaries, including
Rembrandt, Vermeer, Descartes and Spinoza. Long celebrated for its religious tolerance, artistic innovation
and economic modernity, the United Provinces of the Netherlands also became known for their involvement
with slavery and military repression in Asia, Africa, and the Americas. This Companion provides a
compelling overview of the best scholarship on this much debated era, written by a wide range of experts in
the field. Unique in its balanced treatment of global, political, socio-economic, literary, artistic, religious,
and intellectual history, its nineteen chapters offer an indispensable guide for anyone interested in the
world of the Dutch Golden Age.
Thank You for Arguing - Jay Heinrichs 2008-02-12
Thank You for Arguing is your master class in the art of persuasion, taught by professors ranging from Bart
Simpson to Winston Churchill. The time-tested secrets the book discloses include Cicero’s three-step
strategy for moving an audience to actionÑas well as Honest Abe’s Shameless Trick of lowering an
audience’s expectations by pretending to be unpolished. But it’s also replete with contemporary techniques
such as politicians’ use of “code” language to appeal to specific groups and an eye-opening assortment of
popular-culture dodges, including: The Eddie Haskell Ploy Eminem’s Rules of Decorum The Belushi
Paradigm Stalin’s Timing Secret The Yoda Technique Whether you’re an inveterate lover of language books
or just want to win a lot more anger-free arguments on the page, at the podium, or over a beer, Thank You
for Arguing is for you. Written by one of today’s most popular online language mavens, it’s warm, witty,
erudite, and truly enlightening. It not only teaches you how to recognize a paralipsis and a chiasmus when
you hear them, but also how to wield such handy and persuasive weapons the next time you really, really
want to get your own way. From the Trade Paperback edition.
Why the Science and Religion Dialogue Matters - Fraser Watts 2006-10
Each world faith tradition has its own distinctive relationship with science, and the science-religion
dialogue benefits from a greater awareness of what this relationship is. In this book, members of the
International Society for Science and Religion (ISSR) offer international and multi-faith perspectives on
how new discoveries in science are met with insights regarding spiritual realities.The essays reflect the
conviction that “religion and science each proceed best when they’re pursued in dialogue with each other,
and also that our fragmented and divided world would benefit more from a stronger dialogue between
science and religion.” In Part One, George F. R. Ellis, John C. Polkinghorne, and Holmes Rolston III, each a
Templeton Prize winner, discuss their views on why the science and religion dialogue matters. They are
joined in Part Two by distinguished theologians Fraser Watts and Philip Clayton, who place the dialogue in
an international context; John Polkinghorne’s inaugural address to the ISSR in 2002 is also included. In Part
Three, five members of the ISSR look at the distinctive relationships of their faiths to science: •Carl Feit on
Judaism •Munawar Anees on Islam •B.V. Subbarayappa on Hinduism •Trinh Xuan Thuan on Buddhism
•Heup Young Kim on Asian Christianity George Ellis, the recently elected second president of ISSR,
summarizes the contributions of his colleagues. Ronald Cole-Turner then concludes the book with a
split-second-persuasion-the-ancient-art-and-new-science-of-changing-minds-unknown-edition-by-dutton-kevin-2011

discussion of the future of the science and religion dialogue.
Introduction to Art - Rita Tekippe 2016-09-30
Introduction to Art: Design, Context, and Meaning offers a comprehensive introduction to the world of Art.
Authored by four USG faculty members with advance degrees in the arts, this textbooks offers up-to-date
original scholarship. It includes over 400 high-quality images illustrating the history of art, its technical
applications, and its many uses. Combining the best elements of both a traditional textbook and a reader, it
introduces such issues in art as its meaning and purpose; its meaning and purpose; its structure, material,
and form; and its diverse effects on our lives. Its digital nature allows students to follow links to applicable
sources and videos, expanding the students' educational experiences beyond the textbook. Introduction to
Art: Design, Context, and Meaning provides a new and free alternative to traditional textbooks, making it
an invaluable resource in our modern age of technology and advancement.
Split-Second Persuasion - Kevin Dutton 2010-10-26
It is a special kind of persuasion with an incubation period of just seconds. It is a psychological secret
weapon that can instantly disarm even the most discerning mind . . . This is the kind of high-wire
psychological espionage which, in the right hands, can dismantle any conflict — but which in the wrong
hands can kill. It is black-belt mind control. It doesn't just turn the tables, it kicks them over. From the
malign but fascinating powers of psychopaths, serial killers and con men to the political genius of Winston
Churchill —from Buddhist monks, grandmasters of martial arts, and magicians, to advertisers, salesmen,
CEOs and frogs that mug each other —Kevin Dutton's brilliantly original and revelatory book explores what
cutting-edge science can teach us about the techniques of persuasion. Provocative, and ultimately
inspiring,Split-Second Persuasionreveals, for the first time, how each of us can learn to be that little bit
more influential.
Lord of the Flies - William Golding 2003-12-16
Golding’s iconic 1954 novel, now with a new foreword by Lois Lowry, remains one of the greatest books
ever written for young adults and an unforgettable classic for readers of any age. This edition includes a
new Suggestions for Further Reading by Jennifer Buehler. At the dawn of the next world war, a plane
crashes on an uncharted island, stranding a group of schoolboys. At first, with no adult supervision, their
freedom is something to celebrate. This far from civilization they can do anything they want. Anything. But
as order collapses, as strange howls echo in the night, as terror begins its reign, the hope of adventure
seems as far removed from reality as the hope of being rescued.
Webs of Influence - Nathalie Nahai 2012-12-14
As legions of businesses scramble to set up virtual-shop, we face an unprecedented level of competition to
win over and keep new customers online. At the forefront of this battleground is your ability to connect with
your customers, nurture your relationships and understand the psychology behind what makes them click.
In this book The Web Psychologist, Nathalie Nahai, expertly draws from the worlds of psychology,
neuroscience and behavioural economics to bring you the latest developments, cutting edge techniques and
fascinating insights that will lead to online success. Webs of Influence delivers the tools you need to
develop a compelling, influential and profitable online strategy which will catapult your business to the next
level – with dazzling results.
Getting Past the Pain Between Us - Marshall B. Rosenberg 2004-09-01
The tenets of Nonviolent Communication are applied to a variety of settings, including the classroom and
the home, in these booklets on how to resolve conflict peacefully. Illustrative exercises, sample stories, and
role-playing activities offer the opportunity for self-evaluation, discovery, and application.Skills for
resolving conflicts, healing old wounds, and reconciling strained relationships reveal the healing power of
listening and speaking from the heart. Because unmet needs lie at that root of all emotional pain, the skills
imparted in this manual teach how to transform depression, shame, and conflict into empowering human
connections.
Sophie's World - Jostein Gaarder 2007-03-20
One day Sophie comes home from school to find two questions in her mail: "Who are you?" and "Where
does the world come from?" Before she knows it she is enrolled in a correspondence course with a
mysterious philosopher. Thus begins Jostein Gaarder's unique novel, which is not only a mystery, but also a
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complete and entertaining history of philosophy.
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